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From the Editor
Just getting in the swing of it after returning from our cruise! My back
is still a problem . I went swimm ing yesterday and now m y hip is so
sore I can't m ove it worth a darn.
I have been looking into hiring a copywriter to spruce up som e of my
pages. Maybe you're doing the sam e. Today's article sum m arizes m y
research. Maybe it will be of use to you.
I haven't had tim e to up the price of m y adaptation of the full
featured $7 Script, so you can still get it for $7. If you don’t have it
yet, grab it HERE today. I expect to increase the price to a m ore
reasonable $27 later this week.

Should You Hire a Copywriter?
Copywriting
This article is m eant to give you a broad overview of copywriting.
The dem and for copywriters will always be strong due to the need of
com panies to send m essages to their audiences to buy their products.
If you do not em ploy som eone to prom ote your product, your chance
of being left behind is great.
One way to describe copywriting is, “Putting a creative m essage in
front of a consum er.” To be effective copywriting there has to be an
involvem ent between the custom er and the seller. You m ust then
m ake sure that your copy explains the rewards for the custom er who
is purchasing your product. The final role of good copy is to cause
the reader to take action. That is what you as the writer will be
focussing on.
W henever you write copy, you are looking to have a certain effect
upon your readers. Usually this effect will be to turn readers into
consum ers by building a desire for your product because of the
rewards the purchase will bring. You know that you've achieved your
objectives when you hit the sales goals that you have set for your
copywriting.
W hen you are writing copy for a product, you m ust rem em ber to put
yourself in the shoes of the consum er. This is done through doing
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extensive research and studying what goes through the mind of that
particular consum er. Each niche or group of people will be different in
what will m otivate them to buy. By doing this research, you will have
a better idea of where you need to go with the m essage that you are
trying to convey to your target audience.
Anyone can write a sales piece. Copywriters, however, are the ones
who write sales m essages but m ould them in a way that brings about
an interest in a consum er. With the num ber of advertisem ents out
there today, consum ers will not respond unless it is som ething that
specifically interests them . This is why it is m ore im portant than ever
to have a clear focus when you are writing your copy so that you
know which particular niche you're trying to hit within the broader
population.
There will always be a need for copywriters no m atter whether the
econom y is in a recession or in a boom . Com panies m ust always put
out a m essage to consum ers and as long as this dem and is needed,
copywriters will be in high dem and. Although there are m any writers
in the world, only a few of them are com petent copywriters. If you do
not have the necessary copywriting skills, you need to consider
outsourcing your copywriting needs.

Copywriting Rates
So how m uch should you expect to pay a quality copywriter?
If you em ploy a copywriter, you can pay a sm all am ount or large
am ount of m oney depending on the expertise and how well the writer
sells herself. The average writer in 2007 charged roughly $60 per
hour, but individual copywriters m ay charge less, or m uch m ore.
Check before you sign that contract! Just a sidenote, copywriter rates
are frequently negotiable, so don’t be afraid to m ake an offer. You
can generally get a better price if you contract by the task rather than
by the hour. Even better, if you have enough work to fill a week, you
m ay be able to negotiate a real deal for a full week of your
copywriter’s tim e.
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Keep in m ind that som e people charge on a per project basis while
others charge on a per hour basis. Here are som e prices I gleaned
from a num ber of websites that list prices. The fee for writing a single
web page is between $300 and $500. If you want a sales letter that
generates leads, m ost freelancers charge between $1000 and $2000.

The Editor
Just as a sidenote, copywriting can be a very good profession as
about 40% of copywriters earned between $50,000 and $100,000 a
year in gross incom e in 2006.
The figures that were quoted here were based upon the median of
copywriters surveyed so if you require specific knowledge and
experience that few have, you could be charged a higher price than
what the m arket would norm ally bear.
Please rem em ber that all of the rates that were listed here were the

m edian rates. Rates within m arkets can always change so you m ust
m ake sure that you're keeping up with what others are charging so
that you m ake sure you are not being overcharged. The rate that you
are charged for services will be contingent upon what the m arket is
willing to pay as well as how willing you are to pay. Keep in m ind that
good copy can produce great sales, but m ediocre copy is likely to
produce no sales.
Depending upon how good a copywriter you are, outsourcing your
copywriting can be a very profitable move.

Good luck and great profits.
P.S. Have you seen m y new site Ebooks and More. As the nam e
im plies it is stocked with ebooks, scripts, websites and m ore.

Recommendations for this Week
If you are interested in working from hom e, I have a free e-book that
outlines five different work at hom e opportunities. To get your copy
just click HERE.
I’ll just rem ind that if you haven’t got the following products, then
you had better jum p now before the prices go up again! In fairness to
m y affiliates, I have ended the early bird sale of these products. I
intend to increase the price on all of these products again very
shortly, so if you are interested in any of them , act now before the
next price increase.
The $7 Script
15 Day Resell Rights Success
How to Write a Killer Sales Letter

